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November Meetings

Meetings are subject to change.
Please call the Chamber at (321) 267-3036

to confirm dates, times and locations.

TitusNites Cruise In
4:00 pm - Downtown Titusville

Tuesday Twosday
5:00 pm - Merle Norman Cosmetics

Titusville Business Connection
12:00 pm - Titusville Public Library

Ambassador Committee
8:00 am - Chamber

Monthly Luncheon
11:30 am - Dixie Crossroads

Better Business Council
8:30 am - Chamber

Education Committee
8:30 am - Chamber

Governmental Affairs Committee
8:00 am - Chamber

Titusville Area Visitors Council
3:00 pm - Chamber

PSJ Business Connection
12:00 pm - Port St. John Library

Ambassador Social
5:30 pm - TBA

Breakfast Business Connection
8:00 am - Chamber

Executive Committee
11:00 am - Chamber

Board of Directors Meeting
11:45 am - Chamber

Thanksgiving Holiday
Chamber Office Closed

Happy Thanksgiving from
the staff at the Chamber!
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Looking for ways to boost your sales this holiday season?  This issue of conTACt will
offer you ideas, strategies and tips on how to do just that.

      Strategies: Nine tips for small business holiday success
article found on-line at www.usatoday.com

     Sleigh bells ring, are you listening?  If you run a business, you should be.  The
holidays can be an important time of year for all small companies, and you want to
make the most of this busy and stressful time.  If you’re in retail, a good portion of
your entire annual sales may depend on how you do the next few weeks.  But in
every industry, the holidays present unique challenges and opportunities.  Here are 9
hints for making it through the holiday season with your money, your business, and
your sanity (mostly) intact:
     1. Party on!   Now’s the time that many organizations and large companies hold
holiday parties.  These parties present a great opportunity to network, meet potential
new clients or referral sources for the new year.  If you need to build your business
(and who doesn’t?) attend as many parties as you can and bring your business
cards. Just don’t drink too much egg nog.
     2. Send holiday cards.   The holidays give you a perfect excuse to stay in touch
with current and past customers.  Sending a holiday card is a relatively easy and
inexpensive way to remind someone about your business.
     3. Give Gifts.   The holidays are a great time to remember and thank those who
help your business thrive.  One of the nicest ways to show you appreciate what
they’ve done is with a modestly priced gift.  It doesn’t have to be elaborate. Don’t
forget those who help you every day; such as employees.
     4. Create holiday specials.  Aren’t those gift baskets you see enticing?  You can
create them for your business too, even if you have a service business.  If you do sell
products, you can purchase gift baskets to wrap a number of items together.  If yours
is a service business, add related physical products to make the gift more tangible.
For instance, bundle a gift certificate for a drycleaners with a lint brush or fancy
hangers; a dog groomer can bundle a gift certificate for a grooming with pet toys.
     5. Offer gift certificates.  Do you sell gift certificates?  Why not?  Even if you’re in
the carpet cleaning business, someone might purchase a rug cleaning as a gift for a
friend or family member.  If this is your slow season, one way to increase cash flow
now is to offer customers gift certificates at a discount; regular customers can buy
them to use later, providing you with an infusion of cash.
     6. Build your cash reserves.   The holidays represent one of two extremes for
many businesses: either it’s the busiest time of year or the slowest.  If you get a
significant amount of your income now (or you’re having a particularly good year), give
yourself a gift and put money in a reserve account.
     7. Treat employees well.   Of course you need to treat employees well year
round, but, remember, the holidays are stressful on all the people you work with, not
just you. In addition to the extra pressures at work, they’re also dealing with
additional family and money demands at home.  So be particularly patient and give
plenty of recognition for jobs well done.
     8. Recognize holidays other than Christmas.  Make certain you are sensitive to
a broad spectrum of customers.  Remember the Jewish holiday of Hanukkah and the
African-American celebration of Kwanzaa.  You’ll increase both sales and good will by
recognizing a diversity of holidays.
     9. Finally, keep your priorities straight.   No matter how busy you are, don’t get
totally distracted by work.  Remember the things that are really important: family,
friends, community, your faith.  Spend time with those you truly care for and give to
those who are less fortunate.
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Better Business Council……………..……………………………………….......Danny Treder
Titusville Area Visitors Council………………………………………....….....Dawna Thorstad
Space Coast Economic Development Commission……………….……..........Hank Evans
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City of Titusville……………………………………………………….…................Walt Johnson
Canaveral Port Authority…………………..……………………………….….........Joe Matheny
Legal Counsel……………………………………………………………..Christopher Broome
Space Coast Economic Development Commission………………………....Matt Chesnutt
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Ambassadors……..………………………………….............Melanie Hinkson and Teri Scott
Better Business Council…..………………………….……...…..………...……..Danny Treder
Education …………………………………………………………………………………
Governmental Affairs……….……………………………….....................................John Russo
Small Business Committee………………………..........................................................
Titusville Area Visitors Council…………………………………..…….……..Dawna Thorstad
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Chairman.................................................................................................................Natalie Sellers
Chair Elect.....................................................................................................................Janet Cathy
Vice Chair - Financial Affairs......................................................................................Janet Cathy
Vice Chair - Economic Affairs.....................................................................................Micah Loyd
Vice Chair - Public Affairs............................................................................................John Conrad
Vice Chair - Legal/Legislative Affairs..........................................................................Bart Gaetjens

Kim Carpenter  (08-09)              Cherise Czaban   (07-08)               Dayne Deeds   (07-08)

Kim Jones   (08-09)                         Bob Socks    (08-09)                   Andrew Whitaker   (A--08)

Cmdr. Mel Williams   (07-08)            Connie Knapik   (A-08)                 Michael Powell   (A-08)

Our mission is to develop, enhance and maintain a strong and diverse business
climate and support a prosperous community.

2000 South Washington Avenue
Titusville, Florida  32780

(321)267-3036
(321)264-0127 fax
www.titusville.org

Office Hours
9:00am-5:00pm

Monday-Friday
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Join us for the 2008 Business of the Year Awards!

Location:   3045 Columbia Boulevard, Titusville
                  (Located in the Crossroads Marketplace)

TTTTTuesday Tuesday Tuesday Tuesday Tuesday Twosdaywosdaywosdaywosdaywosday LuncheonLuncheonLuncheonLuncheonLuncheon

ChairmanChairmanChairmanChairmanChairman’s R’s R’s R’s R’s Reporteporteporteporteport
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Luncheon Policy:
Members are encouraged to make reservations for monthly luncheons.   Members not making reservations 24 hours in advance

will be charged $20.00.  Members not cancelling their reservations at least 24 hours in advance will be billed for the event.

No Tuesday T wosday in December

November 12th

11:30 am Registration       $15.00 Members
12:00 pm Program            $20.00 Prospective Members

No Luncheon in December

$5.00 Members
$10.00 Prospective Members

November 4th

5:00-7:00 pm

Mix and mingle with fellow Chamber members at this
networking event.  The winner of the enhanced
website package will be chosen at this event.  You
must be present to win, so plan on attending!

Sponsored by :

Natalie Sellers, Chairman of the Board

Location:
                                                  1475 Garden Street,
                                                  Titusville

and

Don Anjal

Sponsored by :

     I can hardly believe the holiday season is upon us.  I love this time of year.  Every holiday season I look
forward to seeing the Charles Dickens classic story, The Christmas Carol.  It always puts me in the holiday
spirit.  If ever there were a holiday season that we all need a little help getting into the spirit, it is this one.

     Leading retail forecasters predict holiday sales to grow at the slowest pace in six years.  This, of course,
is attributed to shoppers worrying about jobs, the housing and stock markets, and gas and food prices.  If
you are a retailer you are no doubt looking at scaled back holiday inventories and scaled back seasonal
sales staff from a year ago.  If you are a small business, you’re feeling the effects even more.  Compounding
the situation, this holiday season has five fewer days between Thanksgiving and Christmas Day than in 2007.
According to the National Retail Federation, the weak outlook will most likely lead to aggressive discounting

and pre-Thanksgiving sales blitzes as stores vie for dollars from frugal shoppers.  When times get tough, it is all too easy to
become like the famed Ebenezer Scrooge character.

     In the story, Scrooge is a banker who is consumed by his own wealth and need to acquire more wealth.  His character is
defined by his lack of charity, shabby treatment of his clerk (Bob Cratchit), and even shabbier treatment of his customers
(community).  He hates the holidays and all it stands for: goodwill and generosity.  His life and business suffer as a result.  But
the story has a happy ending.  Scrooge realizes the error of his ways.  His life and business are transformed.  For me, the story
never gets old.  It is an annual reminder for me of the reason I love the season!  So what’s my point?  The story of Scrooge is a
metaphor for business practices.  Treat people (employees and customers alike) well in good times and treat them even better
during hard times and your business will reap lasting rewards.

     There is no doubt that this holiday season brings with it challenges for consumers and retailers alike.  Don’t let current
economic woes turn you into Scrooge.  Instead, this is the time to let your customers and your employees know how much you
appreciate them.  An example may be to send simple thank you cards with a discount coupon or special offer and a personal
note from you.  Even though sales may be down and your loyal customers may not be spending as much with you this year,
show them goodwill and generosity. When things turn around (and they always do) you’ll be glad you did.

     I hope you enjoy this month’s newsletter.  It has several excellent articles inside with creative ideas and useful information
about boosting your holiday sales.  Among those creative ideas is to participate in local events.  Your chamber hosts many such
events from the downtown street parties to farmer’s market to mega market place and others.  You may also want to consider
Parrish Medical Center’s annual Gift of Light event.  It is a great opportunity to promote your business and support a worthy cause
at the same time.  Local businesses are invited to adopt a tree, decorate it, and donate it for auction to benefit the Health Village
at Main Street PMC project.  Complete details about the Health Village project can be found on-line at www.mainstreetpmc.com.
Participating businesses will get excellent exposure at the Gift of Light event, which attracted about 2,000 people last year.  If
decorating a tree is not your thing, your business is also invited to donate a gift basket for auction.  This can be excellent for
retailers to showcase what is available in their stores, include a coupon in the basket, which generates traffic into your store to
shop more.  Call the chamber office to find out more about how you can get involved in Gift of Light or other events.
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Member 2 Member ConnectionMember 2 Member ConnectionMember 2 Member ConnectionMember 2 Member ConnectionMember 2 Member Connection

AAMCO Transmissions  - (321) 268-2626
Accent Framing  - (321) 269-0099
All Florida Computer Repair -
(321) 269-1592
Allstate Insurance - Sandi Scott  -
(321) 267-1656
American Police Hall of Fame -
(321) 264-0911
Auto-T ech, Inc. - (321) 267-3011
Bright House Networks  - (321) 757-6477
Coffee News  of Cocoa Beach -
(321) 392-0550
creativestore.com  - (321) 268-5892
Creative Colors, Intl . - (866) 481-7330
Curves For Women  - (321) 264-3939
 Dogwood Blossom Stationery &
Invitation Studio -  (321) 639-2552

Downtown Gallery - Fine Art &
Custom Framing  - (321) 268-0122
Easter Seals Adult Day Services  -
(321) 264-7655
Edward Jones - Casey Crouch  -
(321) 264-4433
Enterprise Rent-A-Car - (321) 383-9934
Hidden Potentials - (321) 267-6318
Inflatable Smiles  - (321) 267-4832
Joe Caslin - Painting & Pressure
Cleaning -  (321) 269-7344
KAB Bookkeeping & Tax Service -
(321) 267-2111
Kiser Realty & Investments - Mary E.
DaSilva - (321) 693-7005
Liberty Tax Service  - (321) 806-8177
Make-It Take-It Meals  - (321) 264-0034

Mary Kay - Jodi Stock -  (321) 403-1983
McCotter Ford-Mercury  - (321) 267-2112
Moments to Remember  - (321) 268-2880
North Brevard Bridal  - (321) 383-4205
Osprey Money Managemen t -
(321) 383-4005
Padegenis Cleaning -  (321) 747-0174
PureFlow Water Products, Inc.   -
(321) 543-4161
Shipping Depot of Port St. John  -
(321) 632-8681
Space Coast Services -  (321) 289-5021
The UPS Store  - (321) 268-8888
Tilford Air & Heat -  (321) 806-6443
US Space Walk of Fame - (321) 264-0434
U-Save Auto Rental -  (321) 269-6851
Workman Mortgage  - (321) 264-3998

conT.A.C.t

Do you have a special offer for other members of the Titusville Chamber?  If so, send an email to
newsletter@titusville.org with the details and we’ll add it to the growing list of businesses doing business with other members.

The following companies have asked to be added to the growing list of businesses doing business with other members.
To view their discount, visit www.titusville.org and click coupons.



New InvestorsNew InvestorsNew InvestorsNew InvestorsNew Investors
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From September 11, 2008 to October 10, 2008

Soar Family Services
Jan M. Howard
417 South Palm Avenue
Titusville, FL  32796
(321) 267-4334
www.soarfamilyservices.com
Counseling Centers

Renewed InvestorsRenewed InvestorsRenewed InvestorsRenewed InvestorsRenewed Investors

We would like to thank the following Members for their renewed investment in the Titusville Area Chamber of Commerce!  We
hope that when your anniversary comes up, you’ll renew your investment, too.  We look forward to serving you for another year.

From September 11, 2008 to October 10, 2008

1-5 Year Members
Accent Framing
Brevard Memorial Park
Brevard Technology Solutions, Inc.
Crawford CPA, Inc.
Email Response Systems, Inc.
H & R Block
Kim Jones Insurance Agency
Walt Johnson
Pre-Paid Legal - Donald Anjal
Sculptor Charter School
Searstown Mall
Shuttle Car Wash
Space Coast Association of Realtors
Tippy’s
Walk-About Ministries
Woodgrain Distribution

6-10 Year Members
Kim’s Cleaning Service, Inc.
Osprey Money Management

11-15 Year Members
Artistic Landscaping by Jess and Assoc.
Floral Creations by Dawn
Funeral Solutions
Renzetti, Inc.
RUSH Construction, Inc.
Sorensen Moving & Storage Co., Inc.
Stadler & Harris, P.A.

16-20 Year Members
Atomic Carpet Cleaning

21-25 Year Members
Astronauts Memorial Foundation
Big D’s Plumbing, Inc.
Community Services Council of Brevard
Honeycutt & Associates
Keep Brevard Beautiful
Speedy Muffler & Tire Shop, Inc.
Vista Manor

Benton House of Titusville
Julia Banks
497 North Washington Avenue
Titusville, FL  32796
(321) 383-2112
www.principalseniorliving.com
Assisted Living Facility

Bio-Tec Emergency Services -
Charles Shultis
Charles Shultis
21450 Forest Boulevard, Suite 200
Forest Lake, MN  55025
(888) 246-9111
www.biotec911.com
Crime & Trauma Scene Clean-Up

Cornerstone America -
Brooke Kressler
Brooke Kressler
(205) 222-5337
www.brookekressler.mw-ins.com
Insurance - Health & Life

McCain for Space
Jim Hillhouse
1229 Garden Street
Titusville, FL  32796
(512) 484-9489
www.johnmccain.com
Candidate

26-30 Year Members
Apollo Marble & Stone Products Co.
La Cita Golf & Country Club
Orange Plumbing, Inc.
The Fly Fisherman
Titusville Playhouse
University of Central Florida

31-35 Year Members
Brevard Coca Cola Bottling Co.

36-40 Year Members
Parrish Medical Center

41-45 Year Members
Florida Power & Light
Reliant Energy

WWWWWelcome!elcome!elcome!elcome!elcome!

Thank YThank YThank YThank YThank You!ou!ou!ou!ou!

Holiday Sales Tips for Your Small Business
tips found on-line at www.bellaonline.com

It’s the buying season, (also known as the Holiday Season). Here are a few tips to help you take advantage of everyone’s
spending mood and make money.
—Add holiday search terms to your keywords if you sell online.  Christmas, Hanukah, Kwanza, gifts, presents, holidays,
ornaments, decorations, gifts for babies, and so on are some common terms that people will be looking for.
—Tell your customers what a great gift your product or service is.  Everyone loves “gift suggestions”.  Perhaps you can write &
print lists of ideas.  Include them in your newsletter, make signs for your storefront, give to customers, and leave some in the
grocery store or the bank.
—Include a freebie or gift with purchase.  Small ornaments, cards or package tie-ons make great giveaways.  For larger
items, gift with purchase is a good idea.
—Provide door prizes for a few of your networking groups or business associations.  This is a low-cost way to promote your
product or service.
—Finding ways to stand out in the hustle and bustle of the holiday season is difficult at best.  Do the unexpected.  Save the
cards for Valentine’s Day and deliver cocoa and cookies to your best customers.  All the better if you can sing Christmas
carols while you are there.  If you can’t get to your customers, ship homemade cookies instead.
—Set goals for your holiday sales. Check your progress daily and celebrate your successes.

conT.A.C.t
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Ambassador CommitteeAmbassador CommitteeAmbassador CommitteeAmbassador CommitteeAmbassador Committee
conT.A.C.t

 Ambassador of the Month

Ribbon Cuttings

Next meeting - October 14th, 2008, 8:00 am @ the Chamber

Downtown TDowntown TDowntown TDowntown TDowntown Titusvilleitusvilleitusvilleitusvilleitusville
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Congratulations to
Elaine Shelton with
Space Coast
Services.

Thank you for all
that you do!

Cassone Home Style
November 6th   4:00 pm

400 Julia Street, Titusville

Fairfield Inn & Suites by Marriott
November 13th   5:30 pm

4735 Helen Hauser Boulevard, Titusville

Better Business CouncilBetter Business CouncilBetter Business CouncilBetter Business CouncilBetter Business Council

A TitusNites Downtown Event

Next meeting - November 13th, 2008, 8:30 am @ the Chamber

Education CommitteeEducation CommitteeEducation CommitteeEducation CommitteeEducation Committee
Next meeting - November 14th, 2008, 8:30 am @ the Chamber

Article found on-line at CNN Money.com

     Beware of a new gift card scam.   Scam artists are stealing
money from gift cards before you get to use it.  The Better
Business Bureau says this has become a big issue over the
past 2 months.  Here’s how it works:  Thieves copy down the
activation number on the back of a gift card.  They wait a few
days for you to buy the card and activate it. They can then use
the numbers they’ve jotted down to go on a spending spree...on-
line.  Protect yourself by only buying gift cards that have scratch
off PIN numbers or the PIN number is behind a peel.  You may
also want to purchase gift cards that are behind the counter.
     Don’t re-enter your information.   If you’ve placed an order
at an e-tailer like Amazon.com or Walmart.com, there’s a
chance you could get an e-mail stating there has been a
problem with the order and you need to re-enter your credit card
number.  But don’t do it.  No legitimate Internet seller will have
you go on-line to re-enter your information.  Call the e-tailer
itself, or check your order status on the e-tailers’ Web site.
     Steer clear of charity scams.   Charity scams are the
number one scams this time of year, according to the Better
Business Bureau.  Some of the most popular scams around the
holidays involves war veteran groups. Scammers are playing on
the generosity people feel when they see uniformed soldiers.  To
protect yourself, don’t donate to a charity that solicits door-to-
door, over the phone or by e-mail.  That’s not the way legitimate
charities do business.

Space Coast Academies Hold
Grand Opening and Ribbon Cutting
An enthusiastic audience of 100+ students, staff,

parents, and community members attended the Grand Opening
and Ribbon Cutting Ceremony for the two new academies at
Space Coast Jr/Sr High School:  S.T.E.A.M. (Science,
Technology, Engineering, Aerospace, and Manufacturing) and
A.T.E.P.S. (Academy of Teacher Education and Public
Service).    Guests were greeted by academy staff,
administration, and students from the programs.
     Refreshments were provided by Community Credit Union
and FL S.I.F.T.  After a welcome by Principal, Robert Spinner,
guest speakers included Dr. David Hosley, Co-Chair of the
School Career Advisory Council and Marcia Gaedcke,
President, Titusville Chamber of Commerce.
     After a video presentation by each academy, sophomores
Ashley Hicks  A.T.E.P.S. and Samantha Cannon, S.T.E.A.M.
Academy explained to the audience what being in the academy
has meant to them.
     Sandra Valdes, Director of Academies, and Steve Portz,
S.T.E.A.M. Academy Lead, recognized business partners for
their role in the planning year of the academies.
The audience then adjourned to the courtyard for the Ribbon
Cutting Ceremony.  The Air Force JROTC presented the colors;
Jenna Gardner, Music Department, sang the National Anthem;
and the ribbon cutting was led by members of the academy
staff.  Tours of the academies were then led by students.
     For information regarding the academies, contact Sandra
Valdes at Space Coast Jr/Sr High School, 638-0750.

     Farmers Market  every Friday, 9:00 am - 2:00 pm on the
corner of US 1 and Broad Street, Downtown Titusville.  Pick
up the freshest fruits and vegetables straight from the farms
and home growers and find unique items and one of a kind
gifts.

     Downtown Jazz every Friday this Fall.   Friday night just
got jazzier in Titusville.  Join us at one of our fine restaurants
or shops as jazz fills the air ways of the Historic Downtown
area, creating a little ambience for your shopping or dining
pleasure.

     Moonlight Madness Shopping Extravaganza , Friday
December 5th, 6:00 - 11:00 pm.  This street party promises to
be our biggest event of 2008!  The party starts with the lighting
of the city tree in the Storm Water Park (Space View Park
West) at 6:00 pm with music by the St. Teresa’s Church and
school choir.  Then enjoy a candle light procession into the
Snowy Historic Downtown to start the rest of our evening.
Shops will be open late for holiday shopping and be on the
look out for the flashing Candy Cane specials throughout the
evening for even more savings on all your holiday gifts giving
items.  To add to the shopping madness, we will have a
Holiday Shopping Extravaganza out-door mall area giving
shoppers a one stop shopping spot.  Enjoy live entertainment
and music, hot cocoa and cookie stations, arts and craft
vendors, outdoor movies and popcorn, inflatables, food, live
nativity and, of course, the jolly man himself, Santa and Mrs.
Claus.  Plan to be there for all the excitement, you don’t want
to miss a moment!
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If you’re a morning person, breakfast is served at 8:00am on
November 25th, 2008  at the Titusville Chamber , 2000
South Washington Avenue, courtesy of....

Small Business CommitteeSmall Business CommitteeSmall Business CommitteeSmall Business CommitteeSmall Business Committee TTTTTitusville Aritusville Aritusville Aritusville Aritusville Ar ea Vea Vea Vea Vea Visitors Councilisitors Councilisitors Councilisitors Councilisitors Council

or at noon on November 21st, 2008  at the Port St. John
Library , 6500 Carole Avenue, courtesy of....

conT.A.C.t

NETWORK With Us!
Bring your business cards,
brochures, etc. & shamelessly self
promote at one of our monthly
business connections!

Join us for lunch at noon on November 7th, 2008  at the
Titusville Public Library , 2121 South Hopkins Avenue,
courtesy of....

Prestige Self Storage
4706 S. Washington Avenue, Titusville
(321) 267-4120

Pre-Paid Legal-Renee and Chris Wilson
(321) 863-0163

9

Environmental CommitteeEnvironmental CommitteeEnvironmental CommitteeEnvironmental CommitteeEnvironmental Committee

Savings Safari
3670 N. US Highway 1, Cocoa
(321) 633-3060

Next meeting November 20th, 2008, 3pm @ the Chamber

Governmental Affairs CommitteeGovernmental Affairs CommitteeGovernmental Affairs CommitteeGovernmental Affairs CommitteeGovernmental Affairs Committee
Next meeting November 20th, 2008, 8am @ the Chamber

Submitted by Pat Stevenson

It’s Election Time

     Citizens of our nation have the opportunity to make a
statement on November 4, 2008. We are facing many
challenges as a country, state, county and city.  Our
opportunity is in our exercising our privilege to vote.

     On the national level, the decision we make in the voting
booth will reflect who we believe will be the better person to
lead the country toward a better future. Here in Florida, there
are 25 congressional seats to be filled.  Their charge will be
to represent us where the decisions of that future are
determined.

     Here in Florida, 141 seats in the legislature will be
determined along with 6 constitutional amendments to be
considered.  Brevard County and your own home town will
have races and issues to be decided.

     In the past 6 months, the state has registered many new
voters. It is not only the number of registered voters but rather
the number of registered voters that vote that we need to
encourage.  Exercise your right and Vote November 4th.

Submitted by Bob Socks

     Here are some facts and figures that you may find
interesting:
1. Re-cycled plastic uses 80 percent less energy
2. Re-cycled aluminum uses 95 percent less energy
3. Re-cycled iron and steel uses 74 percent less energy
4. Re-cycled paper uses 64 percent less energy
5. Re-cycled glass uses 40 percent less energy
     These savings, and the difficulty of finding and extracting
new deposits of gold, copper, silver, and other rare materials
provide sound economic reasons for the surge in re-cycling.
At the same time, this trend is being propelled by a powerful
economic force: growing resistance to the construction of new
landfills in many communities.  As a result of this and the
filling up of older facilities, the number of active landfills in the
U.S. has dropped from 8,000 in 1988 to under 2,000 today.
     Driven by the convergence of financial incentives and a
dwindling number of places to put garbage that isn’t re-cycled,
the re-cycling industry is taking off—and its quickly being
segmented into multiple sub-industries.
First, the global boom in re-cycling will create a minor bubble
in the stocks of companies that stand to profit from this trend.
Second, increased efforts to re-cycle plastic will help to cut
the cost of gasoline.
Third, converting garbage to ethanol will not only help prevent
landfills from over-flowing, but will provide cheap, clean fuel for
our vehicles.

Submitted by Dawna Thorstad

     I just returned from celebrating my 25th wedding anniversary.
We chartered a 39’ sailboat out of Tortola and sailed for seven
days through the British Virgin Islands. These are old stomping
grounds for us – having spent 9 years working at sea and
visiting these waters often.
     We have great memories of the Bitter End Yacht Club on
the north end of Virgin Gorda.  It was a place where we could
go ashore and spend a few hours away from work.  We had
drinks with friends, heard great stories and watched incredible
sunsets.
     As we sailed into North Gorda Sound we could see the
yacht club waiting for us.  As soon as we moored the vessel we
hopped in our dinghy and headed ashore.  But things were not
as we remembered.  Yes, the place was still as beautiful and
the sunset had great promise – but the people who worked
there seemed to care less that we were there.  Unfortunately it
changed my memory of one of my favorite places.  We moved
on the next day and found a new place that was glad to see us
– we actually stayed an extra night.
     So, it made me realize how important it is to treat everyone
the same – whether you are busy or slow – we are still
appreciative to have their business.  Maybe the person who
comes through your door is there for the first time and creating
that memory or they have been there many times and come
back because of the way they were treated.
     Business is slow right now but it will come back.  Take the
time to keep the customers you have – if you don’t they may
find some new place that makes them feel appreciated.
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Above Right:  Lots
of guests attended the October Luncheon held at
LaCita Country Club.  Above Left:   Leslie
Brindley was the lucky 50-50 winner.  Right:
Sheri McInvale from the Florida Chamber was the
guest speaker at the event.  Two Photos Below:
The average age at our luncheons is dropping!
because we’ve added Student Ambassadors.
These were all students from Astronaut High
School’s Academy of Business and Finance,
coming to see what the business world is really
like.

Above:   Guests to October’s Tuesday
Twosday held at the Titusville Towers network

and mingle.  Left:  Paul Padegenis from
Padegenis Cleaning was the winner of the
50-50 drawing.  Below:  Staff from
Titusville Towers enjoyed themselves also
and pose for a picture.

Right:  Bright House Networks
celebrates moving their customer
care center to a new location at
728 Cheney Highway in Titusville.

Above:   Space Coast Jr./Sr. High School holds a
ribbon cutting ceremony to recognize two new
academy programs, STEAM and ATEPS.

Above:  Air Mobile Ministries celebrates
the opening of Elevations Cafe located at
8850 Grissom Parkway in Titusville.

Left:  New Members Chris &
Renee Wilson with Pre-Paid
Legal Services hold a ribbon
cutting ceremony at the
Chamber.
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2225 Knox McRae Drive  *  Titusville, FL  32780
Tel:  321-267-0060  *  Fax:  321-268-3303

www.RoyalOaksNursingAndRehab.com

At Royal Oaks Nursing and Rehab, we try to provide
a friendly and caring environment.  Large rooms,

and a picturesque setting complement the care we
hope to provide from our professional staff of

caregivers and physicians.  Whether recovering
from surgery, a serious illness or making decisions

regarding long term care, we understand how
complex and important choosing the right

healthcare setting can be.

We take great pride in the services that we can
provide.  Inpatient and Outpatient Rehabilitation,

Restorative Care, Respite Care, and Hospice Care.

We invite families as well as patients anticipating
needing our services to call and set up an

appointment to tour.
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Deck the Halls with Holiday Sales
article found on-line at www.bankrate.com

     A good business person leaves nothing to chance, especially in the crucial seasonal sales period.  The actions you take
now can make the difference between a Merry Christmas and a Nasty Noel.  So here’s an early present from Bankrate.com
to your business: 12 simple and cost-effective ways you can boost your holiday sales.

     1. Provide outstanding service.   In today’s age of declining service standards, just offering good, old-fashioned cus-
tomer assistance can help set you apart from competitors and ensure that shoppers patronize you rather than somebody
else.  Make it easy to do business with you, and customers will want to keep coming back.

     2. Offer low-cost, high-value services.  Free gift-wrapping and personal shopping “elves” can help convince customers
to shop with you vs. another company.  Shipping — it doesn’t even have to be free — can help customers get presents to
faraway loved ones with a minimum of fuss.  Display tables can offer gift suggestions, and gift registries can let people make
their Christmas wishes known to family and friends.  Both methods help shoppers and can increase sales.  Your store could
even offer special shopping nights to help husbands (or wives) choose presents for their spouses.

     3. Think comfort.   Today’s times are uncertain, and people are stressed.  Provide a comforting environment that will
draw purchasers to your store.  It could be as simple as comfortable chairs where people can take a break, or maybe a
massage therapist performing free massages for the weary.  Perhaps a holiday open house, complete with Christmas
cookies, could draw customers to your door.  The comfort factor can also play a part in what gifts you highlight and recom-
mend to customers.

     4. Give and you’ll receive.  Offer a small gift that must be picked up personally at your business to draw customers in
and get them buying again.  This is true even if you are a B2B (business to business).  People will want to reciprocate if they
receive a gift from you, or they’ll remember you when they need your product.

     5. Join with other merchants for special promotions.  Allow 20 percent off of any one item in each store, with a
shopping bag where merchants can cross their name off when the discount is used.  The downtown areas of some small
communities offer Christmas Strolls, with Main Street turned into a pedestrian mall featuring special displays, street enter-
tainment and early season shopping.

     6. Hold a special event.   A toy store could have a clown, a magician, or invite a local radio station to broadcast from the
premises.  The goal is to get people into your business by making it fun.  Maybe a philanthropic event is your ticket to
holiday sales.  A bookstore could do a charity read-a-thon on the anniversary of a famous author’s birth.  Readers could get
pledges from their friends for some charity like the Red Cross, and the bookstore could donate a portion of sales.

     7. Stay in touch with your best customers.   Send out special offers by e-mail or snail mail.  Limited-time offers requir-
ing prompt action are the best.  Such mailers don’t even have to have an overt sales message.  A series of regular mailings
with hints and specials for the holidays works great.

     8. Offer promotions to people that celebrate other holidays.   Families that celebrate Hanukkah or Kwanzaa may feel
left out in all the Christmas craziness.  Help them with their holiday purchases, and they’ll reward you with sales.

     9. Hold a contest.  The key to Christmas sales is getting people into your store or office.  One way to increase traffic is
by having a contest that requires people to drop off entry forms at your business.

     10. Look for cross-selling opportunities.   Example: a catering business could align itself with an office furniture retailer.
The connection? Businesses would buy furniture from the furniture retailer and then would receive a brochure on the caterer’s
services.  Try to think of similar promotions that can help boost sales for the holidays.  Maybe a ski store could team up with
a local ski area by selling a discounted lift ticket with every pair of skis.

     11. Put together the perfect package.   Offer complimentary products in groupings, preferably prepackaged with holiday
ribbon and wrapping paper.  This makes it easy for the customer to make a quick selection.  Usually such bundled gifts offer
higher margins and bigger average sales than unbundled products.

     12. Call the auctioneer .  Most retailers placed their Christmas orders by early September.  Sometimes, however, those
early orders aren’t accurate, and some businesses could find their shelves overstocked.  If you’ve over-ordered, or even if you
haven’t, your business might want to consider listing inventory on an Internet auction site.  People love getting a bargain and
feel they’re doing just that when they make bids on a product.  Don’t want to deal with a middleman?  Consider setting up
your own auction Web page or devote a section of your current site to auctioning.

     Follow these 12 tips and your business can have a merry — and profitable — Christmas sales season.
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Win Sales From Recession-Minded Consumers
article found on-line at www.entrepreneur.com/marketing

     Ask American consumers of all ages and income levels and they’ll tell you their focus is on savings right now.
With gas and food prices soaring—consumers are making serious choices every day about how and where to spend
their dollars.  And everyone from kids to seniors are looking for ways to save money.

     As an entrepreneur, your challenge right now is to increase sales while giving consumers what they want, without
cutting into your profitability.  That means offering savings that draw customers at a time when many are cutting back
on purchases.  To ensure you’re up to the task, master these four smart ways to woo shoppers with savings:

     1. Market Special Promotions.   Rather than across-the-board price cutting—which can wreak havoc with your
bottom line—use special promotions to draw in customers looking for savings.  These can be short-term promotions
on everyday items, or you can create a new, special bundle of products or services that will appeal to your target
audience and offer that at a tempting price point.  Once in your store or on your website, customers may make
additional purchases.

     Right now some products or services that were previously viewed as everyday staples are seen as luxuries, while
others have retained their desirability.  Mobile phones, for example, fall into the latter category, as recent studies
show that most Americans simply wouldn’t give them up.  Discover what your unique customer base wants most that
you can provide, and develop special promotions that make your most desirable products or services more acces-
sible through savings.

     2. Modernize Coupons.  Coupons are back thanks to the recession.  After a steep decline in popularity over the
past decade, now two-thirds of shoppers plan more coupon use, according to a recent ICOM survey.  Income doesn’t
seem to make a significant difference as coupons are equally attractive to both upper- and lower-income households.
     Right now, online coupons of all kinds are a tiny percentage of the overall coupon market.  But they’re gaining
favor as more websites offer downloadable coupons. And nearly 80 percent of consumers surveyed in the 18-to-34
age group say they’re more likely to use coupons if they can download them and have them automatically connected
to an electronically swiped frequent shopper card.  Watch this trend, as it may be the way of the near future for
couponing.

     3. Woo Stay-at-Home Shoppers.   With the rising cost of gas, consumers are saving money by making fewer
individual shopping trips, and online shopping from home has become a part of everyday life.  The vast majority of
Americans now researches purchases on the internet before buying them online or in a brick-and-mortar store.  And
many shoppers are looking to save money by ordering products online that ship free.

     There’s never been a better time to tune up your website and make it an attractive, efficient and even fun shopping
experience.  Be sure to feature special promotions and savings on your main page.  Specials that appear close to
the top of your page will grab the greatest attention.  Combine promotional e-mails to your in-house database with
the announcement of special offers on your website to keep current customers coming back for more.  And carefully
track the results of each promotion to determine which has the greatest appeal.
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Parrish Medical Center earned the
 2007-08 Bright Ideas Award for workforce
improvement from VHA Southeast for its
Physician Advisory Leader (PAL) Program.
VHA Southeast, a regional office of VHA,
Inc. is a cooperative that serves not-for-
profit healthcare organizations across the
United States.  (321) 268-6110

McGladrey & Pullen recently promoted
Kerensa Butler to Partner.  Butler
concentrates on serving private equity
funds, their portfolio companies and related
commercial organizations by providing
auditing and consultation services.  She
currently serves as the Private Equity
Assurance Practice Leader for Florida.
(321) 269-1312

The American Cancer Society invites
individuals who want to honor cancer
survivors and caregivers, or pay tribute to
those who have lost their battle with cancer
to join its Relay for Life, scheduled for April
25-26, 2009 at Parrish Park.  For
information on how to form a team or
become involved, contact Donna Hamilton
at (321) 268-1730.

The US Census Bureau  has started the
hiring process for various positions in your
area for the 2010 Census, and will be
holding an employment testing event at the
Titusville Public Library on November 5th.
Interested applicants can call our tollfree
number at (800) 861-2010 for further
information and a list of other testing dates
and locations in the Brevard County area.

The Pilot Club of Titusville  is having their
annual Holiday Honey Baked Ham Sale,
now through November 20th.  Besides
ham, they will offer turkeys, mouthwatering
side dishes and delicious desserts.
Contact Lily Renzetti at (321) 267-7705 or
email sales@renzetti.com to place your
order.  Pick-up is November 23rd at
Searstown Mall.  Place your order today.

Joe Caslin, Inc. Painting & Pressure
Cleaning  offers professional work at an
affordable price.  Residential &
Commercial.  We get on the job when you
want it done.  For a fast and free estimate,
call (321) 269-7344.

Once again the Pilot Club of Titusville
will be selling 1 lb. bags of jumbo pecan
halves for their annual Fall Fund-raiser.
The Pilot Club has been selling pecans in
North brevard for over 25 years.  The
pecans are fresh from South Carolina.
Use these delicious pecans for baking
your holiday treats or eat them as a tasty
snack.  For more information or to place
an order, call (321) 385-1251.

PureFlow Water Products  offers new
technology on how to remove
chloramines and other chemicals from
your water supply.  Call Terry, “The
Waterman”, at (321) 543-4161 to learn
about purification, filtration and softening
systems.  Discount available to Chamber
members.

The Brevard Symphony Orchestra is
proud to announce the Board of Directors
that were elected for the upcoming
season.  Members include Christopher
McAlpine, Harry Brandon, Dana
Kilbourne, Bob Dow, Jim LaHam, Brian
Nemeroff and Yvonne Claybourne.
Congratulations.  (321) 242-2024

The Cocoa Beach Area Chamber of
Commerce  is proud to announce the
selection of Melissa Stains as its new
President/Chief Executive Officer.
Melissa served as the director of the
Cocoa Beach Convention and Visitors
Bureau since June 2007.
Congratulations Melissa!  (321) 459-2200

Royal Mansions Resort  in Cape
Canaveral invites guests to enjoy sun,
sand and ice?  Stay at Royal Mansions
between November 21-January 4 and
enjoy the sun and sand and then visit
Cocoa Village for Holiday on Ice, where
you can go ice skating, make Smore’s,
take a sleigh ride, shop, visit Santa and
more.  (321) 784-8484

The American Cancer Society’ s
Brevard Unit is recruiting volunteers
interested in making a difference in the
fight against cancer.  Interested parties
should call (800) ACS-2345.
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Pre-Paid Legal Service, Inc.  is the
leader in North America for legal plans.
We offer group plans, small business and
commercial driver plans, as well as,
individual family plans.  We have teamed
with Kroll Background America, the world’s
largest risk management firm, to offer
Identity Theft Protection and Restoration
Services.  To view our services visit
www.wilsonandcompanyppl.com or
www..wilsonanco.buildlastingsuccess.com.
Call Renee Wilson (321) 863-0163 or Chris
Wilson (321) 863-4681 to get your
membership started!

BS Marketing & Promotions  has
expanded into the re-cycle business.  If
your business wants to re-cycle and
doesn’t...needs different types of waste
containers, state of the art, re-cycle
containers, smoke stands, indoor or
outdoor trash receptacles, industrial
carts, etc., give me a call.   Arrangements
can be made to lease or purchase and
also to haul your re-cycle material to an
approved re-cycle center.  Call Bob at
(321) 848-1630.  No order is too small.

Summerhill  now has Town Homes
available that come complete with a two
car garage with your rental rate!  Three bed
rooms, two and a half baths...washer and
dryer included, and a free monitoring
system!  Call today for our current specials
on our selected apartment homes, (321)
269-5003 or visit summerhilltitusville.com.

Junior Achievement of East Central
Florida (JAECF) has relocated to 2287
W. Eau Gallie Boulevard, Suite A (within
the offices of M.H. Williams Construction)
in Melbourne.  (321) 636-1000

Bio-Tec Emergency Services - Bio-Tec
is a nationwide biohazard recovery team
that specializes in chemical and bio-
hazardous waste removal.  Bio-Tec is on
call 24/7 for immediate response.  We
clean scenes involving homicide, suicide,
accidental, and unattended death along
with other trauma type scenes back to
their pre-incident state.  Bio-Tec is also a
D.E.A. government affiliate used in the
remediation of methamphetamine labs.
(800) 246-9111
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Labor Ready  is a leading source of
dependable labor for various industries.
We put people to work and enable our
customers to achieve greater business
success.  No matter what the job, we can
show you how the right workers can cut
costs, increase efficiency and make your
life easier.  (321) 268-1066

Helpers, volunteers and donations are
needed to get ready for the 10th annual
free Project E.A.T . (Eat All Together)
dinner coming on Christmas Day at the
Gibson Community Center in Titusville.
Interested volunteers should call Housing
Enhancement for Lower Income People,
Inc. (HELP) at (321) 269-2128.

Make-It Take-It Meals  originally opened
in November 2006 in Titusville as a meal
assembly store.  It has transformed into
“Meals To Go,” Catering & Lunch Cafe and
opened in their new location at 2110 S.
Washington Avenue in Titusville on
September 17th, 2008.  The cafe offers
an extensive fresh lunch menu of panini
sandwiches, wraps, salads, soups,
cookies, ice cream and bakery items.
Make-It Take-It also operates the Cafe
at BCC in Titusville and a new Cafe &
Grocery at the Great Outdoors RV &
Golf Resort.  (321) 264-0034

Celebrating the stunning discoveries of
one of the greatest telescopes ever built,
“Eye on the Universe,” The Hubble Space
Telescope exhibit debuted at Kennedy
Space Center Visitor Complex  in
October.  The exhibit reveals the wonders
and mysteries of the universe by bringing
Hubble Telescope images to life.
 (321) 449-4444

Techniclean  offers carpet cleaning, tile
& grout cleaning, strip & wax hard
surfaces, stain removal, odor removal, and
many more services to keep your office or
home looking beautiful.  We are a family-
owned and operated business with three
generations of experience.  Call (321)
264-9573 for a free estimate.

Canaveral Port Authority  has
implemented a new Speakers Bureau to
offer the community informative and
engaging presentations on Port
Canaveral’s business operations.  To
arrange for a Port speaker for your group,
complete a request form on-line at
www.portcanaveral.org or contact the
Communications Department at (321)
783-7831 ext. 248.

The Pilot Club of Titusville  is having a
charity raffle fund-raiser.  They are selling
raffle tickets for a $500 Wal-Mart gift card. 
Tickets are 3 for $5.00.  The winner will be
picked on December 3rd.  Ticket holders
do not need to be present to win.  This is
just in time to help with your Christmas
purchases or a few gas fill-ups for your car.
The Pilot Club is focused on programs to
help and aid the disabled with extra
attention to brain disorders. For tickets
and information please call Lynn at (321)
385-1251.

Adventure Kayak  invites you to come to
South Cocoa Beach and enjoy a leisurely
2 hour kayak trip through the thousand
islands.  See manatees, dolphins, sea
birds of all kinds and remember, you can’t
get any closer to nature than in a kayak.
Rates are $25 - adults and $15 - children
up to age 17.  Call Bill Kowalik at (321)
480-8632 to make reservations or for more
information.   www.kayakcocoabeach.com.

Brevard County Metropolitan Planning
Organization introduced two new web-
based programs which will allow citizens
round-the-clock access to the local
Transportation Improvement Program and
traffic counts.  Both systems can be used
by businesses and citizens for information
regarding locations for businesses, traffic
safety, and governmental planning.  They
can be accessed at www.brevardmpo.com.

Are you planning an event for yourself or
your employees, customers, friends?
There may be items that could make your
event really special, items that you don’t
have or wouldn’t buy.  That’s where Bob
O’Connell’s Rental Centre  comes
in...they  have all kinds of items such as
tents, AV equipment, concession
equipment, china, flatware, bobcats,
pressure washers, budget trucks and
much more.  We deliver and pickup.
Check us out on-line at bocrentals.com.

In May KSC Federal Credit Union  issued
a “go-green” challenge to all of it’s
branches.  The Titusville branch was
recently announced as the winner., saving
35 kilowatt hours a day over the same
month last year.  In an effort to save power
and money, the A/C has been set at a
comfortable 75 degrees, offices not in use
do not have lights on and computers that
are not being used are turned off.  Way to
go!  (321) 455-9400
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Space Coast Services , a personal
money management business operating
out of Titusville, has added mobile notary
to the list of services they offer.  Mobile
notary services are available 24 hours a
day, 7 days a week in the North Brevard
area.  (After hours fee applies between 8
pm and 8 am and on Sundays.)  Space
Coast Services also offers a variety of
money management services including
bank account reconciliation, bill paying,
budgeting and insurance filing/follow-up.
Call (321) 289-5021 for more details.

Carmina Clark and Todd Russell have
been promoted to Directors in the Florida
practice of RSM McGladrey  and
McGladrey & Pullen.  Carmina will serve
as a Consulting Services Director for
RSM McGladrey and Russell will serve
as an Audit Director for McGladrey &
Pullen.  Congratulations to you both.
(321) 269-1312

Brevard Job Link  in Cocoa will be
holding employment workshops and
meetings during November to assist
Brevard County job seekers who are
at least 17 years of age and older.
Participants must be registered with
Employ Florida to attend.  Go to
employflorida.com to register.  Call
(321) 504-7600 for details on the
workshops offered.

Life Coach Gerri  Helms wants you to
join the Juice Plus+ Revolution.  Visit
Gerri’s Juice Plus Website and see why
thousands of doctors and healthcare
professionals now recommend Juice
Plus+ to their patients and clients.  Real
Food - Real Convenient - Real Affordable.
(321) 921-7268  www.lifecoachgerri.com

Contractors have begun re-roofing the
comfort stations at Playalinda Beach
in Titusville.  In the interest of public
safety, periodic closures may be in effect
until January 6, 2009 at each of the
comfort stations between parking lots 1
and 13.  A safety zone around a comfort
station may also be marked off to help
protect the visiting public from the
potential of falling debris.  (321) 267-1110

Dogwood Blossom Stationery &
Invitation Studio, LLC  was voted 2nd
place in the WESH-2/CW-18 A-List for
“Best Wedding Invitations in Central
Florida”!  Thank you for your votes and
your support!  (321) 639-2552
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Meetings are subject to change.
Please call the Chamber at (321) 267-3036
 to confirm dates, times and locations.

December Meetings

The Space Coast State Fair  will be
held at the Cocoa Expo Center
located off of I-95 at SR 520, through
November 9th.  There will be plenty
of live entertainment, carnival rides
and games for the kids, food, bull-
riding, beauty pageant and more.
Call (321) 639-1204 for details.

Kennedy Space Center Federal
Credit Union is offering a FREE
workshop just in time for the holiday
season called “Breezing through
the Holidays.”  Learn how to spend
less, give more and truly enjoy the
holiday season on November 5th,
5:30 pm at the Merritt Island Branch,
415 Fortenberry Road.  RSVP to
(321) 455-9400.

“Experience the Power of Music”
when the Brevard Symphony
Orchestra welcomes one of the
world’s greatest - violinist Elmar
Oliveira - to the King Center stage to
perform the Brahms Violin Concerto,
November 8th at 8:00 pm.  Tickets
can be ordered from the King Center
Box Office at (321) 242-2219 and
range from $38 to $45.

Aerospace, aviation and astronauts
will come together at Kennedy Space
Center as the world famous U.S.
Navy Blue Angels perform at the
second annual Space & Air Show ,
November 8th & 9th.  The show also
includes astronaut meet & greets,
Astronaut Autograph & Memorabilia
Show, aircraft displays and much
more.  (321) 449-4444

Feel the rumble under your feet as
Space Shuttle Endeavour  blasts
off into space on November 14th from
Kennedy Space Center.  Launch time
is scheduled for 7:55 pm.  Join us for
the world’s greatest event and watch
for the first puff of smoke that signals
“lift-off!”  Date and time subject to
change.  (321) 449-4444

The Harry T . Moore 103rd
Birthday Celebration will be held
November 16th-18th at the Harry T.
and Harriette V. Moore Memorial
Park in Mims.  There will be live
music, story telling, candlelight
ceremony, class reunion and other
activities.  Call (321) 264-6595 for
more information and tickets.

Attn: Hairstylists and Salon Techs -
Do you arrive early to work when the
parking lot is deserted and leave late
when you’re tired and it’s dark?  Can
you defend yourself if necessary?
Participate in a 3 hour Self Defense
Workshop  on November 17th at the
American Police Hall of Fame, 1:00
to 4:00 pm.  Call (321) 544-1552 for
more information.

Learn about the various plants
utilized by early Floridians and how
the wealth of natural resources in
southern Florida has made it a
unique dining experience for over
10,000 years.  Come to a free
Weeds and Seeds  lecture hosted
by the Florida Archaeology Network
at BCC’s Titusville Campus on
November 20th, 7:00 pm in the
auditorium.  (321) 433-5042

Renzetti’s 2nd Fly Fishing & Rod
Building Fair  will be held December
5-6 at 8800 Grissom Parkway in
Titusville.  This educational event
promotes fly fishing and rod building
and features demonstrations and
seminars, products, tours and guest
speakers such as Bob Clouser, Jon
Cave, Bob Popovics and others.
(321) 267-7705

Join us for the 20th anniversary of
Christmas on the Green ,
December 14th at LaCita Country
Club, 2:45 pm.  Admission is free to
this children’s holiday concert filled
with music from various  schools,
bands  and choruses and...a special
visit from Santa.  (321) 267-5805

If you have an event that you would like advertised in the
Community Calendar, mail or fax information to (321) 264-0127,

attn. Newsletter Editor, or email newsletter@titusville.org.  Include
the event name, date, time, location, and a point of contact.
Deadline for submission is the 10th of the month for the next

month’s publication.  All submissions are subject to editing and
space availability. Preference will be given to Chamber members.
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Kim Steele State Farm Insurance has been in business
sixteen years serving Brevard County.  We specialize in
auto, life, health and fire insurance.  Our office, located at
1625 S. Washington Avenue in Titusville, is dedicated to
providing “good neighbor” service and we strive to be a
customer’s best and first choice in the products and
services we provide.

To find out how your company can be a BBC Spotlight
Member or for information on  joining the Better Business
Council, contact Emma at the Chamber, (321) 267-3036.

 

Congratulations to Kim Steele State Farm
Insurance, our BBC Spotlight Member of the
Month!


